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This presentation, which should be understood to include these slides, their contents or any part 
of them, any oral presentation, any question or answer session and any written or oral materials 
discussed or distributed during a company presentation (the “Presentation”), has been 
prepared by Acarix AB (publ) (“Acarix" or the “Company”), to be used solely for a company 
presentation. The information contained in the Presentation is provided solely for this purpose, 
and is intended solely for those who the Company has provided the Presentation to. The 
Company does not accepts any responsibility whatsoever in relation to third parties. This 
Presentation may not, without the prior written consent of the Company, be copied, passed on, 
reproduced or redistributed, directly or indirectly, in whole or in part, or disclosed by any 
recipient, to any other person, and it may not be published anywhere, in whole or in part, for 
any purpose or under any circumstances. By attending a meeting where this Presentation is 
presented or by accessing information contained in or obtained from the Presentation, including 
by reading this Presentation, you agree to be bound by the limitations and notifications 
contained herein. 

The Presentation does not constitute or form part of, and should not be construed as, any offer, 
invitation, solicitation or recommendation to purchase, sell or subscribe for any securities in 
any jurisdiction and the Presentation does not constitute, and should not be considered as, a 
prospectus within the meaning of Regulation (EU) 2017/1129 of the European Parliament and 
of the Council of 14 June 2017 (the "Prospectus Regulation") and do not constitute an offer to 
acquire securities in the Company. The Presentation is intended to present background 
information on the Company, its business and the industry in which it operates and is not 
intended to provide complete disclosure. The information should be independently evaluated 
and any person considering an interest in the Company is advised to obtain independent advice 
as to the legal, tax, accounting, financial, credit and other related considerations prior to 

proceeding with any interest. Prospective investors should not treat the contents of this 
Presentation as an advice relating to legal, taxation or investment matters.  

Certain information contained herein has been obtained from published sources prepared by 
other parties that the Company has deemed to be relevant and trustworthy. No representation or 
warranty, express or implied, is made by the Company as to the accuracy, completeness or 
verification of any information contained in this Presentation. The Company has not made any 
independent review of information based on public statistics or information from an 
independent third party regarding the market information that has been provided by such third 
party, the industry or general publications. 

Certain statements in the Presentation constitute forward-looking statements. By their nature, 
forward-looking statements involve known and unknown risks, uncertainties, assumptions and 
other factors as they relate to events and depend on circumstances that will or may occur in the 
future, whether or not outside the control of the Company. No assurance is given that such 
forward-looking statements will prove to be correct. Prospective investors should not place 
undue reliance on forward-looking statements. They speak only as at the date of this 
Presentation. Past performance does not guarantee or predict future performance. Moreover, the 
Company does not undertake any obligation to review, update or confirm expectations or 
estimates or to release any revisions to any forward-looking statements to reflect events that 
occur or circumstances that arise in relation to the content of this Presentation. 

This Presentation as well as any other information provided by or on behalf of the Company in 
connection herewith shall be governed by Swedish law. The courts of Sweden, with the District 
Court of Stockholm as the first instance, shall have exclusive jurisdiction to settle any conflict 
or dispute arising out of or in connection with this Presentation or related matters.

 

 

Disclaimer

Acarix is listed on the Nasdaq First North Premier Growth Market (ticker: ACARIX)



On a mission to transform 
early cardiac diagnostics
Acarix is on a mission to transform early 
cardiac diagnostics by delivering accessible, 
easy-to-use acoustic and AI-based solutions 
that provide accurate and timely results to 
healthcare professionals and patients at point-
of-care
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Everyone with chest pain deserves to know 
immediately if it is related to the heart, or not 
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• Tens of thousands seeking medical 
attention daily for chest pain 

• Impacts 20-40% of adult population 

• 9 out of 10 having tests DO NOT have 
significant coronary artery disease

• Need to rule out low risk patients to 
avoid unnecessary examinations and risks 
to patients to  prevent significant cost 
burden on healthcare systems

1. Epidemiology of coronary heart disease and acute coronary syndrome, Ann Transl Med. 2016 Jul; 4(13): 256
2. Lifetime risk of developing coronary heart disease, Lancet, 1999 Jan 9;353(9147):89-92
3. Therming, C. et al. Low Diagnostic Yield of Non-Invasive Testing in Patients with Suspected Coronary Artery Disease: Results From a Large Unselected Hospital-Based Sample. Eur Heart J – Qual Care Clin Outcomes 2018: 4, 301-308 
4. Winther, S. et al. Diagnostic performance of an acoustic-based system for coronary artery disease risk stratification. Heart 2018: 104, 928-935 
5. Douglas PM et al. Outcomes of anatomical versus functional testing for coronary artery disease. N Engl J Med 2015: 372, 1291-1300 
6. Cairns C, Kang K. National Hospital Ambulatory Medical Care Survey: 2021 emergency department summary tables. Available from: https://ftp.cdc.gov/pub/Health_Statistics/NCHS/ Dataset_Documentation/NHAMCS/doc21-ed-508.pdf.
7. Santo L, Kang K. National Ambulatory Medical Care Survey: 2019 National Summary Tables. Available from: DOI: https://dx.doi.org/10.15620/cdc:123251 4
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CADScor System designed for early and rapid 
cardiac assessment, using acoustics and AI
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• An acoustics and AI-based solution to rapidly rule-out 
coronary artery disease (CAD) in patients with chest 
pain, with 96.2% certainty

• First-line diagnostic aid that quickly improves the 
diagnostic pathway, providing patients with 
immediate results and reducing healthcare resources 
and costs 

• Used on more than 29,000 patients, based on 15 
years of R&D, covered by 45 patents with CE-
marking and FDA De Novo clearance 

• US reimbursement approval with CPT III code 
effective July 2022, with support of American College 
of Cardiology (ACC)



CCTA
Stress Imaging 
Echo, Nuclear, MR

Invasive 
Coronary 
Angiography

Invasive 
Treatment 
(PCI etc)

ECG Stress 
Test via treadmill10
CACS

Patient with stable chest 
pain and suspected 
coronary artery disease

CADScor®System

Radiation equivalent of 500-1,000x ordinary x-ray

Radically transforming early assessment of 
patients with stable chest pain 

J Am Coll Cardiol. 2021 Nov, 78 (22) 2218–2261, AHA/ACC guidelines do not recommend if other diagnostic tools are available. 11. Einstein AJ, Effects of Radiation Exposure From Cardiac Imaging. How Good Are The Data? JACC, 2012, 59(6):553-565
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First-line diagnostic aid, to be 
used before any other non-
invasive diagnostics

TRANSFORMATION (10 min)  

TRADITIONAL WORKFLOW (3-10 months) 



Full focus on US market opportunity with 
important building blocks in place 

Licensing 
partners

Focus markets 
Company HQ

Subsidiary

• Early European validation of commercial strategy 
and business model – with sales in Germany, 
Switzerland, Austria, Nordics, and UK 

• FOCUS on US expansion – ideal timing with FDA De 
Novo clearance, CPT-III Code and high medical need

• 14 million chest pain patients 

• Estimated market value >USD 10 billion

• Attractive high margin business model (GM >80%)

1. Sales or lease of CADScor System devices

2. Recurring sales of single-use patches 
(consumables)
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14 million US patients per 
year with chest pain – that 

want immediate results

Collaborated with ACC on 
CAD Scor System Proposed 

Clinical Workflow 

CADScor System with FDA 
De Novo clearance and 

CPT III usage code

Acarix offers unique solution 
that quickly rules out significant 

CAD, addressing a large market 

of tens of thousands of clinics

Acarix offers solution with 
attractive pricing and potential for 

ROI for healthcare providers
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Focus on creating value in large US healthcare market: 
Patients, Doctors, Healthcare Systems

The ACC recognizes the 
challenges of risk stratification in 

patients with chest pain 

1. Cairns C, Kang K. National Hospital Ambulatory Medical Care Survey: 2021 emergency department summary tables. Available from: https://ftp.cdc.gov/pub/Health_Statistics/NCHS/ Dataset_Documentation/NHAMCS/doc21-ed-508.pdf.
2. Santo L, Kang K. National Ambulatory Medical Care Survey: 2019 National Summary Tables. Available from: DOI: https://dx.doi.org/10.15620/cdc:123251



• Hybrid sales model with sales team and 
commission-based sales agents working as ONE 
TEAM under one leadership (40 reps)

• Sales channels: Clinics, Hospitals, IDNs, Networks 
and US Veterans Health Administration (VA)

• Targets: Cardiologists, ED, Urgent Care and 
Primary Care 

• Q1-Q2: Sales to VA and Clinics, building 
momentum also at IDNs and larger healthcare 
networks  

April – 0 states 

2022 2023

Dec – 13 states

May – 43 states

July – 50 states

Rapidly expanding US footprint with 
hybrid sales model  
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America’s largest integrated health care system: 
• 2023 Annual Medical Care Services Budget $118.7 Billion (+22%)
• 9 million Veterans enrolled at 1,293 facilities
• 171 Medical Centers
• 1,112 Outpatient Clinics 

Initial order Feb ‘23 of SEK 1 million, excl repeat patch orders

Importance of VA goes beyond revenue  
• Credibility and recognition as MedTech Company
• Validation of clinical use of CADScor System 
• Opens doors to additional VA hospitals and locations 

Breakthrough sales order Q1 2023 
opens additional opportunities in VA  

1
0



Dr. Deepak R. Talreja, MD 
Sentara Health Network 
Director of Cardiovascular Service Line
Chief of Cardiology - Jan 2024 

New Medical Advisor to Acarix
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• Graduate of the University of Virginia School of Medicine, Internship and Residency at Vanderbilt University Medical Center, and Fellowship at Mayo School of Medicine. 
• Board certified by the American Board of Internal Medicine (ABIM) in cardiovascular disease, interventional cardiology, and internal medicine:
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Strong management with US experience
to drive results

Executive Leadership Team Board of Directors 
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During October, Acarix secured approx. SEK 54 million 
through a rights issue

US expansion and sales 
• Expansion in VA Healthcare System 
• Development of sales across other sales channels (IDNs, Clinics, 

Hospitals, Primary Care Clinics)

Scientific leadership 
• Developing medical advisory board 

US data and health economics 
• Real world US clinical experience

Meetings with Insurance Companies

Visibility within US Market 
• Congress presence 
• Social Media focus

TRANSFORMING EARLY 
CARDIAC DIAGNOSTICS

Company Focused on Revenue Growth 


